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A-PLUS™ NETWORK FROM SHERWIN-WILLIAMS AUTOMOTIVE FINISHES CORP.
ANNOUNCES TOP COLLISION REPAIRERS

SWAFC’s Leading Value Added Program Continues to Help the Best Collision
Shops Get Better
Warrensville Heights, Ohio — The Sherwin-Williams Automotive Finishes Corp (SWAFC)
A-Plus™ Network is an exclusive group of collision repair specialists who reflect the
industry’s highest standards. These leading shop owners and their facilities are part of
the brand’s leading value added program that combines comprehensive business
solutions to help them improve customer service, employee growth, insurance

relationships, process refinement, productivity and profitability.

While 2008 was a difficult year for some collision repairers, others continued to grow
their business and improve their financial performance, including three very successiul.
SWAFEC A-Plus Network members. As a result, the company announced the recipients
of its annual A-Plus Vision Group Collision Center of the Year:

o Jim Thompson, Bob Mickey Collision, Cedar Rapids, lowa

o Brandon Gary, Champion Collision, Houston, Texas

¢ David Shirley, Toyota of Irving, Irving, Texas



“We are very proud to announce our three A-Plus Network Vision Group Collision
Center of the Year' recipients for 2008 - it is with great honor to present these two
Owners’ and one Dealership Collision Center Manager with this prestigious award,” said
Brandon Devis, SWAFC A-Plus Network Program Manager. “Their hard work and
determination to succeed all drove their respective organizations and individual groups
to new heights in 2008. Their financial performance was outstanding; driving improved

sales, gross profits and bottom line net profit.”
Vision Group 1, Jim Thompson from Bob Mickey Collision, Cedar Rapids, lowa

«Jim’s leadership helped his organization finish with its strongest performance since
joining our Vision Group in 2002. This success catapulted his organization to open a
second location in 2009. Jim believes in his people and provides them with all the tools
necessary to get the job done,” noted Devis. “In addition, he was a driving force in the
establishment of our separate Vision Group for Shop Managers, which was established
in 2008. Understanding the features and benefits of the program, Jim regularly sent
several of his key staff members to each meeting, to help groom them as future leaders

of Bob Mickey Collision.
Vision Group 2, Brandon Gary from Champion Collision, Houston

“Brandon had a great 2008 and is poised to again exceed his goals for 2009. Since
joining the group in Brandon has been an established leader and been very influential in
bringing new members meetings and welcoming them into our Vision Groups,” said
Devis. “Champions Collision was also the first Sherwin-Williams A-Plus Member to

implement AWX waterborne in the Houston metropolitan market.”
Vision Dealership Group, David Shirley from Toywota of lrving, Irving, Texas

“Obviously 200& was a difficult year for Dealerships and yet we were fortunate to have a

number of strong performances in our Dealership Group in 2008 - and one that stood



out was Toyota of Irving,” said Devis. “David Shirley is one of the top dealership
collision center managers in the country and posts outstanding performances. He was.
runner-up for the Toyota Certified Collision Center of the Year Award and is a strong
leader in his group and in his facility. Toyota of Irving was a founding member of the

Dealership Vision Group in 2003.”

For a number of years, A-Plus Network members have benefitted by the program’s
many business-building opportunities including specialized management and marketing
programs, continuing education through A-Plus University, contributor programs and

vision group participation, as well as loyalty benefits and numerous other features.

SWAFC began the A-Plus Vision Group Program in 2000 and now has two independent
owners groups, one independent managers group and one dealership collision center
group. These groups consist of both single and multiple shop owners and managers
and SWAFC makes it extremely affordable to its members. SWAFC uses an outside
company, Square One Systems, Inc., the premier independent “20-Group” provider in

the industry, to administer and moderate its Vision Group Program.

For more information about the SWAFC A-Plus Network, its features, advantages and
benefits visit www.sherwin-automotive.com; or call 1-800-SWULTRA (1-800-798-5872).
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Editors Note:

The Sherwin-Williams Company, founded in 1866, is one of the world's leading
companies in the manufacture, distribution and sale of coatings and related
products to professional, industrial, commercial and retail customers. Sherwin-
Williams Autormnotive Finishes Corporation, a wholly-owned subsidiary of The
Sherwin-Williams Company, manufactures and distributes a complete line of
advanced technology paint and coating systems for automotive and fleet
refinishing industries.



